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• Boutique Real Estate firm for redeveloping 

environmentally contaminated land
• Founded in 2001 by industry veterans to 

harness 45+ years experience
• Works with Fortune 200’s and municipalities 

helping remove environmental property 
issues

• Completed over 45 redevelopment 
projects having industrial, commercial and 
residential end uses
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liability cannot be “transferred” via contractual 
mechanism

• Sellers believe they must
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– maintain balance sheet reserves for remediation
– assume most stringent cleanup requirements when 

“polluter” is remediating and remediation is not tied to 
redevelopment
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• Provide financial mechanisms, 

including insurance, to assure buyer’s 
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these “hidden” assets and
– book sales proceeds
– eliminate balance sheet reserves for cleanup 

and contingent liabilities
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• Primarily in-fill locations within existing 
markets

• Reduced clean-up requirements when tied 
to redevelopment and strong regulatory 
support for remedy
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– Credit protection
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“new” pollution conditions
– Natural Resource Damages coverage under 
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– Coverage available for offsite disposal sites
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Marketplace
Environmental Insurance 
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AIG Largest and market 

leader

Zurich Experienced 
underwriters, selective

Quanta New to marketplace, big 
clean balance sheet

XL Environmental Exited cost cap market

ACE Aggressive but 
inconsistent
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